ANDREW BARILE CONSULTING

www.abarileconsult.com

STRATEGIC ADVISORY DIRECTOR
To Ownersof Retailers, Wholesalers and
Managing General Insurance Agents
* Insurance Product Devel opment
* Insurance Company Market Funding

» Agent-Owned Captives
* MGA Contract Negotiation
* Selling to Private Equity Firms
* Niche Program Devel opment
* Sdlling to Hedge Funds
* Non-Compete Agreements

INSURANCE

INDEPENDENT BOARD OF
DIRECTOR
For Property-Casualty Insurance
and Reinsurance Companies
* Accessing Capital and Investment
Banks
* Negotiating Reinsurance Market
* Financial Rating Organizations
* Buying Treaty Reinsurance
* Pricing CAT Bonds and Side Cars
* Audit and Compensation

INDUSTRY REINSURANCE
LITIGATION INDUSTRY
CONSULTANT LITIGATION
* Contingent Commission _ CON_SULTANT
Payments * Reinsurance Arbitrator
« Legal Agent Services * Reinsurance Expert
 Adequate Loss Reserves * Reinsurance Recoverable
« Coverage Disputes Accounts
« Insurance Consultant to * Reinsurance Consultant
Law Firms to Law Firms
* Hurricane Katrina ' ) * Finite Re Disputes
DISpUteS Andy Barile, CPCU, MBA N Re| nsurance
Intermediary
DIRECTOR FOR Disputes
DOMESTIC and INSURANCE « Reinsurance
OFFSHORE CAPTIVE INDUSTRY Umpire
INSURANCE MERGERS
COMPANIES | & ACQUISITIONS

* Reinsurance Advisory Services
* Negotiating Fronting Fee
* Adding Financia Vaue
* Accessing Investors
» Adequate Loss Reserves
 Coverage Disputes
* Accessing Captive Managers
and Actuaries
 Consultant to Insurance Risk Managers
* Insurance Risk Assessment Expert

* Buying and Selling
Insurance Agencies

* MGA Acquisitions

* Excess and Surplus Lines
Brokerage Firms

» Advising Private Equity Firms
on Acquisitions

* Advisor to Hedge Fund
Investment Analysts

* Strategic Planning

Andrew Barile Consulting Corporation, Inc.
Tel.: 619-507-0354
Email: abarile@abarileconsult.com

website: www.abarileconsult.com



